Annual Planning Checklist

for Private Clients

lease refer to our annual financial planning checklist for

a broad summary of topics to explore before closing out
the tax year. Consult with your investment officer to discuss
how these topics relate specifically to you and your family.

Income Planning

() Review opportunities for tax loss harvesting to offset
realized gains.

(J Review opportunities to accelerate / decelerate income
and capital gains.

() Review charitable gifts and assets to maximize
deductions.

() Maximize retirement plan contributions.

() Consider converting traditional retirement assets to
Roth IRAs based on current vs. projected income
tax rate.

() Consider opportunities to exercise stock options as
part of overall income tax plan.

() Update 2024 estimated tax liability and ensure pay-
ments are made in the appropriate tax year.

Balance Sheet and Investment Planning

() Rebalance investment portfolio to target weight and
evaluate potential needs for immediate liquidity.

() Evaluate concentrated stock holdings and various strat-
egies to reduce exposure, if appropriate.

() Review current mortgages and opportunities to reduce,
pay off or refinance to lower rate. Consider adjustable
rate resets in today’s higher interest rate environment.

() Complete annual review of trust, retirement and life
insurance beneficiaries. Send Crummey notices, if
applicable.

() Complete required minimum distributions from IRAs
and inherited IRAs as appropriate.

Gift and Estate Planning

(O Complete annual exclusion gifts ($18,000 in 2024,
$19,000 in 2025).

() Review opportunities to complete payments of
tuition and medical expenses for additional gifting
opportunities.

(J Review lifetime gift opportunities and consider use of
increased exemption ($13.61 million in 2024, $13.99
million in 2025).

(J Review intrafamily loans rates, terms and complete
interest payments as necessary.

Charitable Giving

() Review long-term appreciated securities for chari-
table giving.

(D For IRA owners over 70 1/2, consider up to $105,000
qualified charitable distribution direct to charity.

() Consider other charitable structures such as donor
advised funds, private foundations, and charitable
remainder or lead trust instruments.

() Evaluate opportunities to maximize tax deductions
by “bunching” charitable gifts in single tax year.

Risk Management and Protection Planning

() Review insurance policies considering changes that
may have taken place with tangible assets.

() Review wills, trusts, living trust, health care proxies
and other important documents to ensure all details
up to date.

See important information next page
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Important Tax Planning Thresholds (2024 vs. 2025)

Retirement

401(k), 403(b), 457 limits

Catch-up contributions (age 50-59)

Super catch-up under Catch-Up Provisions (ages 60-63)

IRA contribution

IRA catch-up contribution

Limit on annual additions to Defined Contribution plan (for example, SEP IRA)

Limit on annual additons to Defined Benefit plan

Qualified Charitable Distribution Limit

Estate and gift tax

Annual gift exclusion

Estate and GST exemption amount

2024 2025
$23,000 $23,500
$7,500 $7,500
$0 $11,250
$7,000 $7,000
$1,000 $1,000
$69,000 $70,000
$275,000 $280,000
$105,000 $108,000
2024 2025
$18,000 $19,000
$13,610,000 $13,990,000

Disclosures

Any views expressed above represent the opinions of Mill Creek Capital
Advisers ("MCCA") and are not intended as a forecast or guarantee of
future results. This information is for educational purposes only. It is not
intended to provide, and should not be relied upon for, particular invest-
ment advice. This publication has been prepared by MCCA. The publica-tion
is provided for information purposes only. The information contained in this
publication has been obtained from sources that

MCCA believes to be reliable, but MCCA does not represent or warrant
that it is accurate or complete. The views in this publication are those of
MCCA and are subject to change, and MCCA has no obligation to update its
opinions or the information in this publication. While MCCA has ob-tained
information believed to be reliable, MCCA, nor any of their respec-tive
officers, partners, or employees accepts any liability whatsoever for any
direct or consequential loss arising from any use of this publication or its
contents.

MCCA is an investment adviser registered with the Securities and Exchange
Commission under the Investment Advisers Act of 1940. Registration as an
investment adviser does not imply a certain level of skill or training. This
content is not intended to provide any investment, financial, legal,
regulatory, accounting, tax or similar advice, and nothing should be
construed as a recommendation by MCCA, its affiliates, or any third party,
to acquire or dispose of any investment or security, or to engage in any
investment strategy or transaction. An investment in any strategy involves
risk and there is always the possibility of loss, including the loss of principal.
This content should not be considered as an offer or solicitation to
purchase or sell securities or other.
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